
In preparation for the 2018 Farm Bill, 
discussion and debate is already starting to 
heat up. Many House and Senate Agriculture 
Committee members have hosted listening 
sessions throughout their districts to hear 
directly from farmers on what is working 
and what needs improvement. As the 2018 
Farm Bill develops, it is important legislators 
understand how different the agriculture 
economy is than it was when debating the 
2014 Farm Bill. Today, commodity prices are 
significantly lower and net farm income has 
decreased. With these factors in mind, 
crop insurance, dairy, and cotton are the key 
items most likely to attract attention for the 
duration of the debate. 

Crop Insurance
Title VII will likely attract a lot of attention 
because it is the second largest spending 
title in the Farm Bill behind the Nutrition Title. 
The Administration’s recent fiscal year 2018 
budget proposal was not friendly to crop 
insurance. In fact, it suggested the elimination 
of the harvest price option, creation of a 
subsidy cap of $40,000 per farm, and a limit 
on eligibility to exclude farms with adjusted 
gross income of $500,000 or more. Once 
again, financial means testing will become a 
point of debate.

Dairy Policy
The dairy industry has a few options  
available when it comes to risk management 
through participation in the Federal Dairy 
Program or Livestock Gross Margin. 
Dairy producers cannot participate in both 
programs and neither can meet the needs 
across the country alone. A fix to current dairy 
policy is likely and the possibility of a program 
similar to Revenue Protection for row crops 
may be proposed.

Cotton Policy
Cotton policy was a topic of discussion during 
the 2014 Farm Bill negotiations. From that 
debate came the Stacked Income Protection 
Plan (STAX). STAX is an insurance product 
specifically for cotton growers. Participation 
in the program in 2016 was low at only 
27 percent. Giving producers ARC/PLC 
eligibility as a choice instead of STAX may be 
proposed as a possible solution. 

While the Farm Bill includes many other 
items like conservation, research, rural 
development, and nutrition, crop insurance, 
dairy, and cotton policy are gaining the 
most traction. It is encouraging to see 
conversations beginning this early and 
Chairman of the House Agriculture 
Committee, Mike Conaway (R-Tex.), fully 
expects to complete the 2018 Farm Bill  
on time.
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Does it seem like there’s an insurance 
agent on every corner? While this 
may be a stretch, when FCI’s crop 
insurance professionals are competing 
for customers, it feels real. So why 
should you consider purchasing crop 
insurance from Farm Credit instead of 
one of the more than 250 other options 
in your local market? Aside from having 
27 specialized staff who focus solely on 
crop insurance expertise and service 
while insuring approximately 3,500 
farm families, the reason is simple.

In addition to keeping loan products 
and interest rates competitive for 
member-owners, FCI is a member- 
owned cooperative that gives back to 
the local communities across its  
60-county territory.

FCI annually provides nearly $300,000 
in contributions to organizations such 
as 4-H, FFA, various community 
college and university agriculture 
programs, and college scholarships. 
These investments are funded through 
both lending and crop insurance 
revenue.
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Chief Operating Officer
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Financial Protection Partners
Featuring FCI’s Approved Insurance Providers

Rural Community Insurance Services 
(RCIS) provides insurance and services 
through leading agents to help protect 
America’s farmers and ranchers. With a 
focus on overall customer service and 
satisfaction, RCIS has been an innovator 
in crop insurance since the crop 
insurance business was privatized by 
the federal government in 1980. Today, 
RCIS is one of the leaders in the crop 
insurance industry, offering insurance 
protection in all 50 states through a 
national network of 3,800 licensed 
agents.

Additional Coverages 
Help Manage Risks, 
Including Revenue 
Private crop insurance products provide 
additional insurance protection against 
perils like hail, wind, frost, freeze, 
excess moisture, and more. For the 
2017 growing season, RCIS introduced 
the following products to help protect  
against potential revenue loss; both 
supplement the Revenue Protection 
federal policy:

• Added Revenue Price Option — helps 
producers operating under tight   
margins by providing a higher level of 
revenue insurance protection

• Revenue Protection Policy — 
increases revenue coverage over and 
above existing federal crop insurance

Focused on Timely  
Claims Service
RCIS was the first crop insurance 
provider to automate the claims process 
back in 2002 and continues leading the 
way with a new technology efficiency tool 
— digital signature for claims — providing 
an option for producers to receive their 
claims check faster. RCIS also utilizes 
a notice of loss team, standing ready to 
assist with information needed to move 
claims through the process.

Digital signature for claims is a new, time-
saving service that allows producers to 
sign claims at their convenience, with no 
interruptions to their workday. Service 
and attention to producers remain the 
adjusters’ top priorities as they continue 
to work to provide a fast, smooth claims 
process. With digital signature for claims, 
RCIS offers a more convenient and 
efficient option for producers to review 
and sign their claims.

This is intended as a general description of certain types 
of insurance and services available to qualified customers 
provided solely for informational purposes. Coverage is 
underwritten in all states by Rural Community Insurance 
Company, Anoka, MN except in Montana where hail coverage 
is underwritten by Tri-County Farmers Mutual Insurance 
Company, Malta, MT. Rural Community Insurance Agency, 
Inc., D/B/A RCIS. RCIS is an equal opportunity provider. 
© 2017 Rural Community Insurance Agency, Inc. All rights 
reserved. 

FCI employees volunteer more than 2,000 
hours annually to causes outside of FCI 
to improve rural communities and provide 
numerous educational opportunities 
to both young, beginning farmers and 
established operations.

Whether lending support with a hand or 
check, Farm Credit is dedicated to serving 
the rural communities in which we live and 
work – Helping Farm Families Succeed 
today and tomorrow.

The next time you are preparing to 
purchase crop insurance, consider what 
your current agent is doing with your 
commissions, then give FCI a call.

FIELD GOALS

Replant – 
One for the 
Record Books!
FCI Statistics

As April rains came down, the replant 
claims came in. Farm Credit Illinois’ 
service area in the southern 60 counties 
of Illinois saw replant as a widespread 
problem. Every county experienced 
areas of above normal rainfall, which 
caused both corn and soybeans to be 
replanted. That means FCI worked with 
AIPs to handle nearly 2,000 replant 
claims on corn and soybean policies.

Production 
Reporting Tips
As fall approaches, it is important 
to keep in mind maintaining proper 
production records will make the 
production reporting process smoother. 
There are two main types of production 
records – soft records and hard records.

• Soft Records – These records will 
consist of bin markings, number 
of truck loads or combine hoppers 
hauled, scale tickets by location, and 
calibrated combine monitor records. 
Soft records can be used for reporting 
production to your crop insurance 
agent and are used to determine the 
number of bushels from each field.

• Hard Records – These records are 
sold production (settlement sheets), 
AIP bin measurements, adjuster 
appraisals, or Bluetooth grain cart 
scale records.

Each bushel must be traced back to 
the field of origin. Good soft records will 
allow you to originate the grain before 
placing it in storage. Hard records of the 
grain being sold or bins measured by 
the AIP will be used to verify those soft 
records. For more production reporting 
tips, contact your FCI crop insurance 
professional.
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Beth Niehls, assistant vice president of crop insurance, 
presenting a community improvement grant to the 

Shumway Eagles 4-H club 



www.farmcreditIL.com   3

Equipped in the Field 
by Lee Waters, Vice President, Crop Insurance — Mahomet regional office

FIELD GOALS

The pasture, rangeland, forage (PRF) 
insurance program is designed to provide 
coverage on your pasture acres. It’s based 
on a precipitation index and designed to 
give you the ability to cover replacement 
feed costs if — due to a lack of 
precipitation — a loss of forage for grazing 
or hay for harvesting occurs. Consider the 
following to determine if PRF is right for 
your operation: 

 

• PRF is area-based, meaning payments 
are not based on an individual’s pasture, 
but rather on an area’s deviation from 
normal precipitation.

• You insure your grazing or haying 
pasture by selecting two-month intervals 
to place your coverage. Coverage can 
be spread out across different intervals, 
but cannot run for consecutive intervals. 
You can select coverage levels from 70-
90 percent.

• PRF is a federally subsidized product 
and has a 2018 sales closing date of 
Nov. 15, 2017, to insure your grazing 
and/or haying acres.  

Visit www.farmcreditIL.com to find your 
local crop insurance professional to assist 
with insuring your pasture acres in 2018 
with PRF protection.

Do You Have Pasture for Grazing or Haying?
Pasture, Rangeland, Forage Coverage

Financial Protection Partners
Featuring FCI’s Approved Insurance Providers

In the last ten years, the 
passage of two Farm 
Bills have resulted in 
countless regulation 
changes surrounding 
crop insurance, causing 
agents to adjust 
how they serve their 
customers. This spring 

marked my tenth renewal season at Farm 
Credit, and I’ve grown accustomed to the 
constant evolution of the crop insurance 
industry.

Major changes include consolidated policy 
types, added endorsements such as trend 
adjustment and yield exclusions, and 
the introduction of beginning farmer and 
rancher benefits. But of all the changes 

occurring in the last decade, one of the 
biggest developments has been the 
permeation of mobile technology into the 
business.

Equipped with a tablet, smartphone, and 
scanner, FCI crop insurance professionals 
can now manage the majority of their 
portfolio anywhere. They have access to 
policy information and documents, field 
maps, and any other resources needed. 
If the farmer finds they need to fill out 
additional paperwork, they can do so while 
FCI staff are on their farm instead of making 
additional trips into the office. Plus, policy 
documents and claim submissions can be 
signed electronically and sent directly to the 
crop insurance processing department.

The implementation of technology not 
only creates efficiencies — it allows crop 
insurance professionals to tour their territory 
observing the progress of the growing 
season first-hand. This exposure allows 
FCI staff to better predict which areas may 
report claims.

FCI’s crop insurance professionals strive to 
provide the expertise farmers need when 
selecting the crop insurance product that 
is best for their operation. This service is 
made easier by technology, which allows 
for more one-on-one interactions as FCI 
agents get to know each customer and their 
operation.

UNEARTH SAVINGS with 
CROP INSURANCE from FCI



www.farmcreditIL.com

2017 Crop Insurance Dates
t o r e m e m b e r

November 14
Wheat Production Reporting 
Signed reports required for 
production reporting due for all 
fall-planted crops

December 15
Signed Acreage Reports Due 
for Fall-Planted Crops  
Last date to report acreage 
planted. If not reported, 
insurance will not be in effect

September 30
Wheat Sales Closing 
Last date to purchase, change
coverage level, or cancel 
coverage on fall-planted crops

October 1–31
Price Discovery  
Establishing period for the 
harvest price of corn and 
soybeans

August 15
Price Discovery  
Establishing period for the 
projected price of wheat

August 31
Area Risk Protection 
Insurance (ARPI) 
Production Reporting   
Last date to report production 
for fall ARPI policies
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Your Questions
Fielding  Subscribe to the FCI

crop insurance Q&A blog at 
www.farmcreditIL.com/FYQ


